THE TIME IS NOW EMERGENT

Rapidly-Changing Homebuyer Pool GROW YOUR BUSINESS
Demographics

More than 77% of net household growth projected over the C LOSI N G I H E G AP
next decade will come from households of color.

Widening of Racial Homeownership LENDERS WHO SERVE DIVERSE
Gap MARKETS SUCCESSFULLY

In 1960, the gap was 26% - 60 years later it has widened to
29%. In some markets, the gap is more than -50%.

* Originate More Loans

Housing Policy that Promotes Equity " FaceLess Regulatory Risk

Promotion of programs designed to help minorities are front and * Help BUIlfl _Health'er
center, and policies like CRA modernization will increase regulations Communities

for all lenders. A WIN-WIN-
WIN



TOMORROW'S GROWTH DEPENDS ON CLOSING THE GAP  “™"
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The homeownership (HO) gap varies from market to market, as shown above.
In EVERY one of the 75 largest metro markets in the US, there is a Black HO gap - the narrowest is -18.2% in Charlotte.
Honolulu is the only one of the largest 75 metro areas that does NOT have a minority homeownership gap.



OPPORTUNITY ABOUNDS
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All
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5-year Diverse Purchase Opportunity ($B)
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%
Hispanic Hispanic
$61.9 12.4%
$71.9 14.9%
$33.2 10.3%

$144  5.1%
$17.9  6.7%
$18.8  7.6%

$38.8  15.7%
$85.3  353%
$33.5  14.2%
$36.6  15.6%
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$127.7
$109.2
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EVERY MARKET IS DIFFERENT

The bar charts below compare the purchase penetration rate for each borrower group in the markets below - the bars illustratewhat % of all purchase loans each
group will originate over the next 5 years. The $ after each title is the total minority purchase opportunity projected for those 5 years combined.

% of Purchase Loans
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HOUSING EQUITY INDICATORS iEmERGENT

Housing Equity Indicators - Purchase

| 46.5%

46.4%

2.2%

PeHH 3.9%

HO Rate

App Pen. Rate

5%

Pen. Rate 59%

MEMPHIS

28.0%

25%

4.4%
Denial 14.0%

Rate 1075%
6.8%

Withdrawal 13.8%
Rate 12.4%
12.1%

3.6%

3.3%

3.2%
2.5%

Incomplete
Rate

0.0% 10.0% 20.0% 30.0% 40.0% 50.0% 60.0% 70.0% 80.0% 90.0%

17.3%

65%
49%
41%

61.8%

65%

W Asian MBlack M Hispanic NHW

78%

Memphis, TN has a large Black community: more than
46% of householders are Black.

K\

The Black homeownership rate is only 49%, which is nearly 30%
lower than the homeownership rate of non-Minority households.

M Only 28% of all purchase applications in 2021 in Memphis were from

Black applicants - which is a wide gap, considering the Black
household penetration rate of 46%. This suggests education, trust
and outreach gaps for Black households.

The denial rate for Black borrowers is 14%, which is more than
double the denial rate for non-minority borrowers.

The Homeownership Gap isn’t only about income:
O For Upper Income Households (with incomes > 120% of the
Median Family Income), the Denial Rate for Black HH was
DOUBLE that of Non-Hispanic Whites (13.6% vs. 6.7%)

MARKET BY MARKET, HOUSING EQUITY INDICATORS VARY BUT MOST
REVEAL THAT WE'RE FAR FROM HAVING AN EQUAL PLAYING FIELD.

TRUST, EDUCATION, CREDIT AND
INVENTORY GAPS REMAIN
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